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The'rattle prevention’ idea 
will help to sell tools 


Our new booklet ‘‘ Making 
‘the most of your motor car”’ 
has roused a lively interest 
among motorists. It has told 
alot of them how Crescent 
‘Tools can help to prevent 
rattles and squeaks that re- 
sult from neglect of body 
bolts, engine support bolts, 
and other fastenings that 
need regular attention. 


“Our new series of display 
cards will go a step farther in 
catching the eye of the car 
owner interested in rattle 
prevention. 


They are attractively printed 
in orange, black and green. 
Their convenient size (8 in- 
ches wide by 10 inches high) 
makes them just right for win- 
dow or counter display. 


You may have a set of these 
cards by writing to the Cres- Cony Oy Se 
cent Tool Company advising JFK. f@, 
that you sell Crescent Tools ; 
in your store and that you 
will use the cards in your 
window or on your counter. 


CRESCENT TOOL COMPANY 


224 Harrison Street Jamestown, N. Y. 


Originators of the 
Crescent Wrench 


CRESCENT TOOLS 


Originators 
of the 
Crescent 


Wrench 
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6 Kye-Catchers 


for your Window 


Get a dash of color in your 
window or on your counter by 
means of these attractive Cres- 
cent Tool display cards and you 


' will find a good percentage of 


farmers, motorists and other 
tool users interested in spring 
overhauling will buy their 
Crescent Wrenches, Pliers and 
Screwdrivers in your accessory 


- department. i 


The cards are 8 inches wide and 10 
inches high. They are printed in 
Orange, green and black, each card 
featuring one of the popular leaders 
in the Crescent line. 


The complete set will be supplied with- 
out charge to all dealers handling 
Crescent Tools. Write to us for them. 


CRESCENT TOOL COMPANY 


224 Harrison St. Jamestown, N, Y. 


CRESCENT TOOLS 
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Display of 
Vacation Hints 


Campers and motor tour- 
ists should. be reminded 
that -Crescent Tools are 
an important part of the 
outing kit. The new 
Crescent series of window 
cards willserve to supple- - 
ment the display qualities 
of the tools themselves. 
Be sure to give them a 

Originators turn in the window this 


ofthe month. 

Crescent 

x Wrench CRESCENT TOOL CO. 
~~ Ge 224 Harrison St 
Jamestown, N. Y. 


102 Automotive Merchandising ~ 


A NNOUN 


Crescent- 
Smith 6 Hemenway 


complete line of 
mechanics and 
electricians tools 


TRADE MARK 
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_TOOLS FOR ELECTRICAL WORK 


—Now Made and Guaranteed by the ‘‘Originators of the 
rescent Wrench’’ 


You can now put the selling power of the 
Crescent Tool Company name back of side 
cutting pliers, needle nose pliers, flat nose 
pliers, wire splicers, snips, and similar 
tools. The “Crescent — Smith & Hemen- 
way’’ line is backed by the same satisfaction 
guarantee that’ goes with every Crescent 
Wrench, Plier, or Screw Driver. 


CRESCENT TOOL COMPANY 
224 Harrison St. Jamestown, N. Y. 
Originators of the Crescent Wrench 
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= **Diagonal’’ Cutting Pliers | 
The heavy leverage afforded by the design of the 
pliers, together with the keen steel cutting knives as- 
sure a quick clean cut every time. Knives are tested | 
for silk insulation. Three 5-inch and three 6-inch ry 
pliers are attached to the display board and sold to 


dealers at the price of the tools alone. No charge for 
the display board. 
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Automotive Mercharadising . 


shane PRESEN S TOOLS have. 


sell 


help. 


The *“father’’ ting pliers, No. 942. 

h to dealers at price of tools 
of the alone. No charge for the 
Crescent Tool card. 
family 


CRESCENT TOOL 


a “family 
99 
recombinant 


Back in the days when an autd- 


mobile was still a ‘‘horseless carriage” 
the Crescent Wrench established the. 
“family traits” which have built up a steady 
demand for Crescent Tools. 


The broadened Crescent—Smith & Hemenway line— 
now gives you a chance to 

two Crescent 
where you sold one before. 


Display Board D-B-11 will 
It carries 3 five-inch 
and 3 six-inch diagonal cut- 


Tools 


GRESGENT= copinGits 


Sold 


Get these tools from your regular jobber 


COMPANY 


Jamestown, N. Y: 


224 Harrison St. 


T first thought, it seems a bit 

discourteous for the salesper- 
son behind the counter figuratively 
to hold his 
employer be- 
neath the 
searching 
scrutiny of 
the micro- 
scope. And 
yet there is 
no reason 
why he should 
not do it, provided, of course, he 
gives proper scrutiny to that em- 
ployer’s many good points. Faults 
he has, to be sure, but to offset them 
what about his indispensible quali- 
ties? 

At times, you may feel that your 
employe is a bit harsh. But, never 
forget that no true estimate of him 
in that respect may be had unless 
you ask yourself whether you or 
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Under the | 


Microscope 


any of your fellows could do better, 
or as well, under the same complex 
and troublesome conditions. You 
undoubtedly work faithfully for 
iong hours from morning to night; 
but never forget that his job is al- 
ways with him. He cannot forget 
it when he leaves at night, as you 
probably do. He must in these days 
of keen competition continually and 
unceasingly plan and scheme so that 
your job will be there, waiting for 
you, next morning. If the day were 
48 hours long, he would, likely as 
not, still be plugging. 

It is certainly within the realm of 
possibility and imagination that you, 
yourself, will, in your turn, some 
day be boss of this same .business 
establishment. In that event, it is 
highly probable that you will look 
back longingly to your present days 
of comparative lack of worry and. 
responsibility. 


‘September, 1926 
For every use of 
mechanicand {17 
electrician &/ 


‘OST car owners are under-equipped in the matter of 

small tools. No one is in a better position to correct 
this—at a profit—than the accessory dealer or the garage 
-with accessory department. 
You can now supply your customers’ needs for screwdrivers, _ 
side cutting pliers, punches, nip- 
pers, and similar tools from the 
complete Crescent-Smith & Hemen- 
way line. ‘You can say, “This 
tool is made and guaranteed by 
the originators of the Crescent 
Wrench.” That’s talking his lan- 
guage. Your jobber has these tools. 


CRESCENT TOOL COMPANY 
224 Harrison St. Jamestown, N. Y. 
Orizinators of the Crescent Wrench' 


One ‘‘Snip”’ is worth SCE teint oe a oe 


a thousand words |GRESGEN oe 


Puta lictle coil of insulated FORGED Ak dead ae an Serapathiery tiiaeonts Sticks | 
wire in frontot your olde: * GUARANTERD 30 SATISY YS 
onal cutting plier display OR YOUR MONKY Back 
hoard. Let your customers 
cemonstrate for themselves 
li ow easily No. 942 snips 
hheough wire, silk insu- 
tation, and all. This test 
will open the'r eyes, 


SUC SET 


eee ee eis 


LE ae pra ne He, 


i aa 


ae! 


a 
ee 


No DBri1, display card featuring 

No. 942, Crescent-Smith & Hemen- 
way Diagonal Cutting Pliers, 
printed in blue and black with 
lock easel back. Holds three five- 
inch and three six-inch pliers. Sold 
to dealers at the price of tools alone. 
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